
I advise Millennials and other first-time home buyers that, when shopping for your first house, it’s important to keep these 
tips in mind:

Prepare to spend a few weeks searching
You may find the house of your dreams on your first day of looking. But what you want to avoid is falling in love too soon 
… before you’ve had enough time to see what else is available and learn about the surrounding neighborhood. Also, in a 
tight real estate market like we have now, the number of homes for sale is limited, so you may have to be patient and wait 
for more homes to be listed for sale.

Plan for extra costs
When it comes time to sign your loan paperwork, you’ll need to also provide a check to cover all the associated fees and 
special charges, which are called “closing costs.” Plus, you’ll also need to budget for a home inspection, relocation costs, 
and local property taxes. When all is said and done, these costs typically add at least an additional 10 percent to your total 
purchase price.

Be sure to get a home inspection
For most people, buying a home is not only the biggest purchase they’ll ever make, but also one of the most emotionally 
charged — which makes it difficult to see a house for what it truly is. Enter the professional home inspector. For about 
$300, this person will provide you with an unbiased, detailed report assessing the condition of every aspect of the  
property, with special notes regarding any areas of concern.  u
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Tired of being renters, and now entering their 30s, a 
whopping 92 percent of Millennials (those born between 
1981 and the early 2000s; also known as “Generation Y”)  
say they are eager to buy a home of their own.

While that may sound like the aspiration of any generation entering early 
adulthood, economists are predicting Generation Y will radically reshape the 
real estate and mortgage industries. This generation has an all-new approach 
to housing (for example, they don’t feel the need to get married before 
buying). And with almost 100 million young people in the millennial 
demographic (nearly one third of the entire U.S. population), experts say 
there’s little doubt that their buying behavior is going to result in a new,  
and very different, real estate boom.

What this means for other generations
In a recent survey, most Millennials (70 percent) indicated it might be as long 
as three years before they’re ready and able to buy. Therefore, if you’re 
planning to buy a home of your own sometime in the near future, it might 
make sense to do so sooner than later to beat the rush for real estate. With 
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How the Millennial Generation 
Is Changing Real Estate 

650 •  v35i 02

Jane Agent & Joe Agent
Real Estate Professionals
REALTORS®
Jane: 206/527-3801
JaneAgent@windermere.com
Joe: 206/527-3801
JoeAgent@windermere.com
JaneandJoe.myWindermere.com

The Millennial generation (also 
known as “Generation Y”) is 
struggling with debt, but they’re also 
eager to buy a home. This issue of 
Home Update explains the major 
impact these young people will soon 
have on the real estate market, and 
offers some tips that will help them 
reach their home-ownership goal 
sooner. For more insights and tips, 
feel free to contact me directly.
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As eager as they are to buy a home, 
most Millennials are still saddled 
with debt from college loans. 
Student debt in America recently 
soared to $1.08 trillion, with 70 
percent of borrowers owing at least 
$30,000.

The good news: On December 1, 
2014, some of the largest home loan 
lenders in the country relaxed their 
lending standards and released 
new guidelines that “could make it 
possible for hundreds of thousands 
of additional consumers to get 
mortgages,” according to the  
Wall Street Journal.

Whereas you used to need a credit 
score of at least 640, sometimes 660, 
to qualify for a home loan, some 
experts predict that, under these 
new rules, would-be borrowers may 
only need a score of 620. However, 
you’ll still need to come up with a 
down payment of at least 20 
percent (less if you qualify for an 
FHA loan). 

To increase your chances of being 
able to borrow, follow these three 
classic rules of money management:

1. Pay your bills on time. While that 
may sound trite, on-time 
payments are a critical factor that 
banks consider. Late payments 
are a stigma that can be hard to 
recover from.

2. Pay down your current debt 
before making any new 
investments.

3. Reduce your spending. It’s 
simple: When you spend less, you 
automatically save more.

For more tips about loans and the 
best lenders, feel free to give me a 
call.  u
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interest rates for home loans still close 
to record lows, and the number of new 
homes on the market increasing every 
month, 2015 is shaping up to be a great 
year to buy.

How Millennials are already 
changing things
While the full Millennial housing boom 
is still a few years away, builders and 
developers are already adapting. Here 
are the top four trends:  
1. New homes in established urban 

neighborhoods
It used to be that most prospective 
home owners would take to the 
suburbs when it was time to buy — 
especially those with families. They 
were (and still are) willing to 
commute for hours each day and live 
far from popular urban attractions in 
order to have a larger home with a 
good-sized yard. That’s not the case 
with Generation Y.
Millennials are so eager to live  
close to the things that matter most 
(friends, restaurants, bars, work, 
public transportation) that they’ll 
settle for a home that doesn’t 
completely satisfy their basic needs 
if its location puts them where they 
want to be. Inner-city urban areas 
are where they’ve been renting,  
and that’s where they want to  
own, as well.
Other location-related factors that 
are key for Generation Y:

	 n  The ability to walk to shops,  
restaurants and other support 
services (often defined by a high 

“walk score” today).
	 n	 The quality of the surrounding 

school district. They may not be 
married, or planning to have 
children any time soon, but 
Generation Y is future-focused 
and wants to buy in 
neighborhoods that will provide 
any future offspring with the best 
possible public-school education.

2.  Environmentally friendly 
construction and features
Millennials are very concerned about 
the future of our environment and 

want to do what they can to 
conserve, reuse and reduce. Home 
builders have responded by:

	 n  Designing homes with lots of 
windows to welcome more 
natural light and solar heat, but 
ensuring the glass is double- or 
triple-pane to keep heat from 
escaping.

	 n  Insulating everything (walls, 
floors, ceilings, crawl spaces, even 
the garage) to keep the indoor 
temperature from fluctuating.

	 n  Offering high-efficiency furnaces 
and tankless water heaters to 
conserve gas and electricity.

	 n  Installing exterior siding that 
never needs to be repainted, and 
coating the interior surfaces with 
less toxic (low-VOC) paints. 

	 n  Reusing or reselling materials (like 
cabinets, doors and light fixtures) 
salvaged from any previous 
home on the property.

3. Modern architecture and floor 
plans
Millennials are very attracted to 
modern design — as it applies to 
both architecture (stark and boxy) 
and furniture (think IKEA). Simple, 
uncluttered and highly functional, 
this school of design speaks to their 
desire for efficiency and authenticity.
Unlike the Baby Boomer generation, 
which introduced the country to 
McMansions, Millennials prefer 
smaller homes, primarily because 
they’re appropriately sized for inner-
city living, more affordable, easier to 
maintain and less expensive to heat. 
Multi-functional living spaces are 
also highly valued. Instead of a 
traditional dining room, for example, 
Millennials would rather have one 
room that can function as a dining 
room, entertaining space and a 
place to enjoy TV-screen 
entertainment (video games, 
movies and sports). 
To accommodate that living-space 
flexibility, the floor plans for each 
room tend to be open, with few full-
sized walls separating the areas — 
especially around the kitchen.
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Other important features include:
	 n	 Lots of storage space for sports 

and hobby equipment.
	 n  A small outdoor living / 

entertaining space, like a deck, 
patio or rooftop.

	 n  A home office suitable for 
operating a small business.

4. An emphasis on high-tech
Millennials not only want homes 
outfitted with the latest technology, 
they also want the property to be 
located in a cell phone sweet spot.  
In fact, a recent survey showed that 
28 percent of Millennials between 
the ages of 25 and 35 say the quality 
of cell phone coverage is a “deciding 
factor” in their home-purchase 
decision.

How to act on these trends
If you’re considering selling your 
current home, it may make sense to try 
and adopt some of the features that 
attract Millennials, like professional 
staging, mechanical system upgrades 
(especially heating and cooling systems), 
and even some minor remodeling (like 
removing a wall between the kitchen 
and living room).
If you want to buy in an urban 
neighborhood, are you interested in a 
home built for the likes of Generation Y, 
or something more traditional? 
Knowing this before you start house-
hunting can save a lot of time. 
And finally, if you know a Millennial, do 
them a favor and pass this newsletter 
along. The information could save them 
a lot of money, time and heartache.  u

Home Pricing Guide: Following are average three-bedroom home sale prices for some of the 

neighborhoods served by Windermere. Figures are based on multiple listing data for homes sold 

May 1, 2014 to October 31, 2014. For information on other market areas, please call me.

ALASKA 
Anchorage $323,000

ARIZONA 
Phoenix $201,000
Prescott $349,000
Scottsdale $454,000

CALIFORNIA 
Palm Springs $486,000
San Diego $451,000

HAWAII 
Hilo $344,000
Kahului/Wailuku $445,000
Kihei $591,000
Kona $472,000
Wailea/Makena $2,945,0000

IDAHO 
Boise $247,000
Caldwell $134,000
Coeur d’Alene $197,000
Eagle $389,000
Hayden $253,000
Lewiston $174,000
Meridian $240,000
Moscow $212,000
Nampa $161,000
Post Falls $185,000
Sun Valley 
     Hailey $324,000
     Ketchum $904,000

MONTANA 
Hamilton $159,000
Helena $217,000
Missoula $241,000

NEVADA 
Las Vegas $195,000

OREGON 
Ashland $380,000
Astoria $255,000
Beaverton/Sunset Corridor 
$289,000
Bend $263,000
Canby $278,000
Cannon Beach $675,000
Clatskanie $173,000
Coos Bay $160,000
Corvallis $272,000
Creswell $210,000
Dallas $249,000
Eagle Point $239,000
Eugene $257,000
Florence $232,000
Gearhart $450,000
Grants Pass $234,000
Hillsboro $280,000
Hood River $381,000
Jacksonville $515,000
Lake Oswego $414,000
Lincoln City $246,000
McMinnville $229,000
Medford $290,000
Milton-Freewater $161,000
Molalla $230,000
Monmouth $175,000
Newport/Seal Rock $246,000

OREGON,  continued
Portland 
     North $340,000
     Northeast $348,000
     Southeast $301,000
     West $433,000
Prineville $191,000
Redmond $198,000
St. Helens $201,000
Salem $249,000
Salishan/ 
Gleneden Beach $263,000
Sandy $250,000
Scappoose $242,000
Shady Cove  $213,000
The Dalles $179,000
West Linn $396,000
Wilsonville $351,000

UTAH 
Coalville $225,000
Orem $207,000
Park City $802,000
Provo $210,000
Salt Lake City $258,000

WASHINGTON 
Aberdeen $112,000
Allyn $230,000
Anacortes $399,000
Arlington $275,000
Auburn $267,000
Bainbridge Island $734,000
Belfair $175,000
Bellevue $651,000
Bellingham $334,000
Bingen/White Salmon $197,000
Birch Bay/Blaine $259,000
Bonney Lake $248,000
Bothell $387,000
Bremerton $216,000
Brinnon $398,000
Burien $338,000
Camano Island $336,000
Camas $320,000
Cathlamet $217,000
Centralia $159,000
Chelan $418,000
Chewelah $116,000
Clarkston $179,000
Cle Elum $374,000
Colville $138,000
Deer Park $176,000
DuPont $291,000
Edmonds $435,000
Ellensburg $205,000
Enumclaw $299,000
Ephrata $172,000
Everett $289,000
Federal Way $249,000
Gig Harbor $355,000
Goldendale $158,000
Granite Falls $234,000
Issaquah $541,000
Kent $273,000
Kettle Falls $147,000
Kingston $275,000
Kirkland $563,000
Lake Forest Park $452,000
Lake Stevens $276,000
Lake Tapps $370,000
Lakewood $223,000

WASHINGTON,  continued
Leavenworth $358,000
Liberty Lake $272,000
Long Beach $445,000
Longview $191,000
Lopez Island $416,000
Lynden $274,000
Lynnwood $321,000
Maple Valley $318,000
Marysville $245,000
Mazama $369,000
Mercer Island $1,228,000
Mill Creek $419,000
Monroe $311,000
Moses Lake $164,000
Mount Vernon $257,000
Mukilteo $471,000
Newcastle $501,000
Ocean Shores $168,000
Olympia $273,000
Omak/Okanogan $203,000
Orcas Island $585,000
Oroville $253,000
Packwood $145,000
Port Angeles $211,000
Port Hadlock $152,000
Port Ludlow $360,000
Port Orchard $233,000
Port Townsend $286,000
Poulsbo $321,000
Pullman $210,000
Puyallup $236,000
Quincy $178,000
Redmond $555,000
Renton $349,000
Republic $155,000
Sammamish $640,000
Seattle 
     Mid-City $533,000
     Northeast $573,000
     Northwest $782,000
     Southeast $432,000
     West $466,000
Sequim $264,000
Shelton $170,000
Shoreline $376,000
Silverdale $273,000
Snohomish $362,000
Spokane $178,000
Stanwood $290,000
Stevenson $244,000
Sumner $199,000
Tacoma $197,000
Tri-Cities $204,000
Twisp $265,000
Vancouver $244,000
Vashon Island $459,000
Walla Walla $217,000
Wenatchee $286,000
Westport $173,000
Whidbey Island $327,000
Woodinville $522,000
Yakima $198,000
Yelm $184,000

MEXICO
Cabo San Lucas $354,000
La Paz $130,000
San Jose del Cabo $613,000


